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Mpo wo ua agonosBiab?
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AK edpeKTUBHO ynpaBnaTu BigganeHMmMmm KomaHgamm
Ak 30epirat eEMOUINHY CTINKICTb | APYXHICTb B KOMaHAI

7K BAMXHYTW CEHC B pPyTUHHY pobOTY nif Yac BiiHM
+ 1 B KIHUI nogapyHOK Ans akTUBHUX rAsigaviB
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I'ITpo CaBuy

CMO B KinbKox IT-npoAayKTax
p
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bisHeC-KOHCYNbTaHT ,
(Kpawmn meHTop Ansa manoro 6i3Hecy no Bepcii EBPP B 2021
poui B KazaxcTaHi)

BisHec-TpeHep BisHec-wKoamn "KPOK"

3acCHOBHUK KoMMNaHii SaIes\Marketing
System ‘
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Yomy Mu 3i6panuch TyT

Axka Bawa uine?

[locnyxaTtu WocCb KOPUCHE
[To6aunTn YMm KnBe PUHOK
[ToTyCcUTU HapeLUTi BXMBY




YuM BIAPISHAETLCA MITUHIN
OdnaviH Big OHNanH




— YuM BIAPISHAETLCA MITUHIN
OdnaviH Big OHNanH

1. MeHLWnm eMmoLinHMUN 3B'A30K MiXK y4aCHUKaMW
2. Y KOXHOrO € Kyna BKNnagokK | ragXXeTiB, Kyan MoXHa
3anUnHy T y
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- AK yTpmMmyBaTHn yBary Ta
eMOoLUiMHUUN CTaH KOMaHAM

/

% O60B'A3KOBO MITUHT 3 YBIMKHEHUMM Kamepamu

% Ha novatky 3ycTpidi nuTaTn “ak Tm?”




fik B npoBoaguTe cTeHaann?

Y He ui CteHganu




fik B npoBoaguTe cTeHaann?

Y Ocb ui CteHganm N
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CxeMa NpoAYKTMBHUX OHNAAH-CTEHAANIB

BignoBial HA NUTaHHA:

1. #Ki B Hac pe3ynsrat 3a MUHYNUN TXKOEHb
2. Hki Oynu OOCArHEHHS

3. Aki npobnemun abo TpyaHOLLi BUHUKITN? /
3.1. Ak 3podbuTn Wwob Taki npobnemm He BUHMUKANW B
ManbyTHbOMY? \

4. #Ki nnaHun Ha uen TUXKOEeHb?
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LLlo po6UTM AKLLO CRiBPOGITHUK HaNaXkaB?
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KL BiguyBaETe CUIbHUN NPUINB eMoLin

BnpaBa Ha 3-10 no3uLito:

Buintu 3 cutyauil - Kpok BOIK

[ToansuTucbh 300Ky Ha cebe - wo Tam 3 HM BigbdyBaeTbCs
GEER:EWVI) )

Aka y Hboro uine?

[10 SKUX HeratTMBHUX HACNIAKIB Npu3Beade Taka noseaiHka?
Aka mae 6yTu noseaiHKa, LWo6 JOCArHYTH Line
[ToBEepHYTUCbL B cUTYyaULito | AIATK BIANOBIAHO
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AAK AaBaTU 3BOPOTHIN 3B'A30K

CniepLuy 3HanAiTh 3a WO NoxXBanutu

Te Wo 3pobrieHo - BXXe B MUHYITOMY

Ak MoXkHa 3pobunTtn Byno Kpatue |
Hexaun cam nporoBopuTb WO Tenep BiH byae po6vm/|
bakaHo nncbMoBO 3adpikcyBaTtu (Meeting Notes)
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bnaroAinHicTb Ta couianbHi NPoeKTn
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A
~10% nepepaxoBy€EMO Ha Mu Kynunun maBiK, AKUn
3CY HaBOAUTb apTy Ha PyCHIO

10% Bip Nnpopaxie - o .
Ha noTtpebu 3CY » __&° VS

10% Big npogaxy -

1
nepepaxosyemo Ha 3CY! s n

3 KOXKHOro
MATPALY
10% HA 3CY
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bnaroAinHicTb Ta couianbHi NPoeKTn

Q
CborofHi oTpMMaB KpyTy HOBUHY: Cyma foHaTie Big CASES Ta Hawoi cninbHOTH Ans
«[MoBepHUCH XXNBUM» nepesuwuna 100 Tucay rpH

Lle cykynHui4 pesynbTaT po60TH 3a OCTaHHI Kinbka Micauis. [ns uboro Myu po6umo
OKpeMi NPOAYKTH, K NPaBUIO OCBITHI, BCI HAAXOOXKEHHA 3a AKi nepecunaemMo GoHay.

fl py>e NULWAKCh HALWOK KOMaHAOI i HALIOO CNiNbHOTOH.

«[oBEepPHUCD XXUBUM» — He EAUHMWIA GOHA, KU MU NiaTpuMyemo. KoMaHaa Hapae i
appecHy NiATPUMKY okpeMum 6puragamM. Ane Mu BCi € BENIMKUMM WaHYBaNbHUKaMK
po60oTH «OBEPHUCH XMBUM», af)Ke BBAXAEMO, WO Lei GOHA € OQHUM 3
HaWCMCTEMHILLIMX Ta HaWNOCNIQOBHIWMX B CBOIK poboTi. TOX Ans Hac Le Benuka pagicTts
Ta 4yecTb — NIATPUMYBATH iX.

AKLLO XOMeTe NOCUINTY Liei pe3ynbTaT — Yy Hac € cnewjianbHa,

CT

Konu Bu BHOCUTE 3 Heil rpolwi, $oHA 3Hae, Wo ue — Bif y4acHuKiB cninbHoty CASES.

l.f " [pOH oTpumManu, ayxe gakyo!!

Peter Savych@'
3in3BOHUCD 3 INNelo | yTOYHM NPO OTPUMaHHS

SALES MARKETING
SYSTEM




o vk whRH

NMiacymok wo Tpeba sanam’atTaTtum

3HanaiTh 3a WO noxsanutu
[MuTtante y ntogen AK TIN?

[laBante MOXIMBICTb MOMUMNSATUCH |
[Tam’aTanTte npo cBOI Lini /
XBaniTb Noaen

[Toka3yuTe ceHc CBOEI poboTH
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MNopaapyHOK i KOHTaKTWU

BigmiTeTe B cTOpi3 (pOTO 3 BiAryKOM Ha gonosiab i oTpumauTte
po306ip BawmMX NMTaHb 0E3KOLWTOBHO
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